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. INSTRUCTfON S : AI1slI'er ail f(Jl(f' \'I!ctions. no cancellation. no lise (J/ ('orrecting .tluid. 110 (,Ofl.\' l1'ork 
no use (~( pencils.. 

sEcrroN A: CIRAMMi\R (1 OMARKS 
-, 

f- !.indu und Samson are nI Ihe bank and Unda Il'a11fs fo open (l savings ((ccollnf, COl1lp(('{t! {Iii.' 
dÎaLo'gue /Ising rour own \l'o/'Lb. () A1ARKS) 

LINDA: Good morn.ing. sir
 

BANK Tn.LYR: Ciood l1lorning. 110\,,' may 1 he!p }'tJu?
 

LL'<Di\: 1 ..... like 10 open a savings aCLOunt. \lv'hat do [ need'Î
 
i

,	 -',. 
... Q 

B~·'\NK TELLFR: You nced jour national ID eard, (WO rassport-size photographs. and ~I mInimum
 

d~posit of 10,000 francs.
 

LINDA: ( have allot' {hose v\ith me. \-Vhm are the advantages of	 a suving:-, 
~lCLount? 

BANK T'EU ER: A savings account allov.!s you ta keep your- money safe, carn ll1krest 
" :__ ._--. __._.__;__._:_. \\'it~1drav., your money \vhenever l'ou need iL 

- . 
UNDA: Thal sE.lUndsgreat. Can 1 also lise the account (0 receive money from another bank account or 
from ~lbroad'? 

. BANK TFLLER: \'1.":3. YOlt n::œlve and trunster mune\. loca1\\ .ml! '. 
internationally. 

. . 
LlND"': \Vili l gd an AUv1 card?
 

BÂNK TELLER: yes, we will process your ATM card, and YOLI can coUeet il within fi'lL' working days,
 

.	 UNDA: Thank you. One 1'1101'1." qucstion- are Ihere charg.es for using the ATi\-\'?
 

BANK rELLER: Yes there is Et small monthly service t~e. but withdrawals al our own ATtvls are tl-c('
 

LINDA: Alright 1 \vould Iike to proceed \vith the opening of the account
 

BANK TELLER: PIease tiII _. __ . - this form, and 1will help you complete the process
 

11- . FOI.LOW THE INS'rRUCT!ONS IN BRACKETS 1'0 COMPLFfr: THEl-: (jIVLI\ 
SEN'rENC'FS(î\iL\RKS) 

6'	 '. 
l ) ~ . ~ ._. .... __. _.po plan) yùur day is very importanL(Gerund) . 

2) M\ fricnd slartcd ht'r business 5 VCars -. ( use: adver1::r'oftimc). ,	 ..- .,.,.",- ..,,-,".""".. ,-----, .,---,'.,-,_.,------­._~.-

1
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3) Banking services are an important tool. Tlley allow us to do tinancial tr~nsactions easily. (jOill 
. The )senh.'ncç llsing RECAUSE) 

, 

·4) COnSUfl1L'rS are importanl. _ ,_ _ '? (tag question) 
5) Last yeur 111;' mother blJ~lght a ne\\ bug ÙW lIlL' when \ passt':d my exams. (put the sentenet' in thL' 

tirst L'onditional) 

SECTION B: VOCABULARY(IOMARKS) 
\- COMPLETE THE CLOSED TEXT \VOTH \\lORDS FROM THE WORD TILES(5marks) ...................-.....----..-- ..--.-.---.-....---....- ...---....-----'-1i ('on.sumer. whoksalers, hOl11emadc. purchasing methods. readymade. rondside \'endors. '\ 

1L lingua franca. start-up. hanJmade. bankrupt."....	 .. .. . __ _ .._ . __• __ . . . .. __ • _ . 

:. 

There are man) __.	 ..__.__ that businessmen use ta attr:lCl 
1 . ,_. ,,_,_	 in their shops. It has becn pW'I'en that when ClIstorners sel"'

f.. 
.p 

. • .	 catalogues and nyers the) are motivatelL At time. consumers l'an be very demanding and 

so. ... __. who sell products in big ljuantity. are uhligee! ln stlrply ~dl 

lypes ur articles tl'om a uri gins. \\/omen for examplc prcfcr . ... clothe~ 

than second clothes but have already been worn. However , many young businessmen arc rising \vÎth 

interesting . ~- .. -~_--.----- ..-.---.--.-._-. projects. Since the)' c:an't afford rcnting a normal 
· store :H a con}mercial avenue becausc it is expei1sive they sell as 

· ..' . on the strects if their communities. A good businessman Illust -:-. -,-_"" ..--._~.;_.~.--_ .. ~. __.... --------. --"._ _­
also he ab IL' . ru ~peak the . .__ . . or the place whcre he has eSlahlisbcd the 

business. Thi~ can help me avoid going . ._.. ".... .. and lose ail his faithful buyers. lo 
· l'ondude, the best products on the market have ah"uys been 

_____,, .... .... __. . .... ,,_. _... "._. and ._....__ . .__ products'·1· 
bccause They are macle naturally with hands and no chemical products are addcd to them. 

11- FILL, TIlL 13L.'\NKS \\'1111 \'OLJR OWN WORDS.(Sr-AARKS) 
1) ln the. market youcan_... the priees before you buy articles. 

2) Ah......ays el1de~v()ur tu v'crif~' the _~ ..... ._.~_ _ .. __._ on canned. packaged 
fbods.

j 3) YOlt necd ro make' a .._. ... ._,,_. beft)J'e going to the market to buy. 

-/) BUl'ing.goods is interesting.(give·the synonYI11 of the underline word) _ 
--, 

5) ~\''1aIJY people use.4 TAt cards llovvadays. Gin' The ll1eaning of the underlined abbrc\'iation. 

ATM:	 • 

~ECTION C: READIN.G (lüMARKS) 

~ . 
ReaJ thcji>f/Oll'ing passage curelid/y and onswer rhe questi;Jns that.fi>llow. Us'e complete .\e!1fl:l1cc!S {{lid 

asjm' as possible, you!' own \l'orel.\' 

2 



SECTION D: COMPOSITION (lûMARKS) 

J-Vrite a cOinposilùJI1 of260-300 llords on any one oj'thejiJl1owing topies. 

, Rememher /0 orderly .tJl'l:'sc/1t .l'our work und }1() lise or French '1I'Ord(s).Dejàulte.rs will p/lni.\hed b.l 
}iwrks l'l'duct ion. 

1) '{ou llwn a relail sh~)p arounù yom neighbourhood. Write a lctter tu the saleS manager at DOVV 

. HASTOS, LviR MUSA THOMAS, placing an order on a list of products YOll \\o'oldd like thel11 III 

suppl)' 10 you SO YOll can sel! in your shop. In l'our !etter, remind hill1 that the products delivercd 
10 YOli shollld match priœ in temlS of quality. since the tùture of your business depends on this. 
A1so téllk about the paymcnt methods you would use to pay your hi lI. 

YOUR NAME IS SUU~ SlDrKl. YOI)R ADDRESS IS SIDIK SARL P.O BOX:235. 
YAOUNDE. 

2) In today's \\'Orld man)' peop1ehave choscn banks as their sare place to sare guard their mone). ln 
your work: 

,. say \vhat a bank is. and give ~xamples ofhanks you know. 
,. ~xplain thr~e services a bank can oflà. 
1" ElahlH<ite on four advantages of llsing a bank. 

3,) 'You have learned lhe ud\antages and di sadvantages of purchasing goods from th\:.' physitai ~ll1d 

1 
. i 

onlime: Inarkd and you have decided to sè'nsitisl: young people in your community. \Vritc li 

.. speech ta your peers in school scnsitizing ; 
v· Them on thrCt' advaIllages of buying fj'om the physical market. .~ .. 
v Three disadvlJnlage of buying through inlin~ markd. 

UOODLUCK!!!!! 
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